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Investors Report for the Year 1970 


Financial Highlights 


Net sales 

Net income before tax 
Provision for Federal income tax 1 
Net income before extraordinary items 

Extraordinary income, net of tax 
Net income 

Preferred dividend requirements 
Earnings available to common shares 

Earnings per common and common 
equivalent share: 2 

Net income before extraordinary items 
Extraordinary income, net of tax 
Net income 3 


For the Year Ended December 31 


1970 

1969 

$356,288,000 

$378,950,000 

12,284,000 

16,202,000 

5,340,000 

7,575,000 

6,944,000 

8,627,000 

555,000 

2,068,000 

7,499,000 

10,695,000 

2,229,000 

2,257,000 

$ 5,270,000 

$ 8,438,000 

$ .61 

$ .81 

.07 

.26 

$ .68 

$1.07 


1. The Federal Income Tax surcharge has been provided 
at 2 V 2 % in 1970 and 10% in 1969. 

2. Based on weighted average common shares and com¬ 
mon share equivalents outstanding during this period 
after adjustment for the preferred dividend requirement 
related to certain common share equivalents. 

3. For the year ended December 31, fully diluted earnings 
per share would be: 1970—$ .68; 1969—$1.06. 


ON THE COVER-This Investor Report for 
the year 1970 gives shareholders a preview 
of a painting lor 4 - 7-0 by the most 
celebrated of all Americana artists, Norman 
Rockwell. The drawing portrays what is 
probably the dream of every baseball fan in 
the country these days, getting an autograph 
from THE present giant of the diamond, 
Brooks Robinson. Identifiable and authentic 
to the scene are gloves, shoes, and baseball 
by Rawlings, and bats by Adirondack (newly 
added division in our consumer-recreation 
products group). Shareholders are invited to 
try to locate Mr. Rockwell in the picture. 


ANNUAL MEETING: 

The annual meeting of shareholders will be held at 
10:30 a.m. Wednesday, May 12,1971, at the Sheraton 
Inn East, Willoughby (suburban Cleveland), Ohio. 
The Inn is at the intersection of U.S. Interstate 90 
and Ohio Route 306. 
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Harry E. Figgie, Jr. 

Chairman and chief executive 




Dear Shareholder: 

It is redundant to state that the year of 

1970 put many corporate 
managements, finances and profits to 
severe tests. Considering the short 
while we have operated as a major 
company, I feel we withstood the test 
in an adequate manner. 

Our net income from operations in 1970 
amounted to $6,944,000, equivalent to 
$.61 per common share after preferred 
dividends, on sales of $356,288,000. 
Both our profits and sales were lower 
than in 1969. 

In the third quarter of 1969 we 
discussed in our Investor Report the 
imminence of a recession. It is of some 
consolation that we fared better than 
many companies in 1970 due largely to 
our balanced diversity and the 
defensive measures started in 1969. 
Unlike many economists and 
Government officials, we do not think 

1971 will be a year of marked recovery, 
and we feel the first and second 
quarters, especially, will be 
disappointing. At present writing, we 
do not have visibility past this point. 

I would summarize 1970 in two ways. 
First, in terms of broad product areas, 
our consumer products in general were 
up. Our fire, safety and security 
products were down slightly due to 
industry strikes; and our industrial 
equipment and defense work were 
largely responsible for our sales 
decline. 


Second, taking a look at the year by 
quarters, we started out reasonably 
well. In the second quarter the 
nationwide trucking strike hit us hard, 
idling a number of our divisions. At that 
point it was impossible for us to tell 
whether it was just the strike or the 
first impact of the recession. In the 
third quarter we felt the impact of the 
recession, and in the fourth quarter we 
were badly hurt by it. Because we are 
in the deepest part of the trough, we 
see problems extending into 1971 and 
are continuing cost reduction efforts. 

The main cause for the 1970 recession 
we feel was the quickness and severity 
of the tightening of money by the 
Government which brought many 
companies to the brink. Interest rates 
were the highest since the Civil War. 
Any company with bank debt on its 
books was forced to pay substantial 
interest charges, part of which 
normally would have been converted 
into earnings for shareholders. At the 
same time, the impact of the business 
slowdown caused everyone’s 
receivables to stretch out and inventory 
to turn much more slowly, resulting in 
an increase in the borrowings 
necessary to carry on business. We 
have said before that for every day that 
receivables age in A-T-0 an extra 
million dollars of cash or borrowings 
is necessary to support this extension. 
We recognized excessive tie-up of our 
working capital and put in extra action 
type controls. 

Fortunately, because of the basic 
planning we had done in 1969, the 
company was never in any financial 
danger. We entered 1970 with a strong 
balance sheet and closed the year with 
a strong balance sheet. At year end 
our net working capital remained 















Net Sales <Millions ot Dollars) 


As Reported 


■ _ 

Pooled 


III 


■ 




■ 




1 

t 

















64 65 66 '67 68 69 70 


close to the $100 million we had going 
into the year. We reduced long term 
debt by $3 million and total liabilities 
by $4,400,000. At the same time we 
increased our property account by 
$2,250,000 and our total assets 
remained almost identical with the year 
before. Our net worth increased $4 
million, placing us just under the $100 
million mark. 

Looked at in another way, our current 
assets are sufficient to cover both our 
current and long term liabilities, 
leaving $28 million excess in current 
assets, plus an additional $70 million 
in net property and other assets. 

Operationally, we ran the normal gamut 
of most diversified companies. Some 
divisions did exceedingly well; 
however, the bulk of our divisions 
missed their budget targets. We closed 
the Baifield division which over the 
past three years had incurred heavy 
losses primarily on military contracts 
negotiated prior to our acquisition. 

With continuing Government cutbacks 
on ordnance funding, we could see no 
clear prospect of returning this division 
to a level of profitable operation. 

We won a very important multi-million 
dollar football injury lawsuit brought 
against us in California. Upon its 
outcome could well have rested the 
future of football in the United States. 
We believe this unanimous decision 
established our Rawlings HND helmets 
as the “finest in the field” and assured 
the continuance of this great sport. 

For this contribution the Sporting 
Goods Dealers Association named 
our Rawlings division as manufacturer 
of the year. 

In August we moved into our new 
corporate headquarters which were 


started in 1968. We had long since 
outgrown our former office space, and 
the new headquarters not only provides 
us the flexibility necessary for a 
corporate headquarters center, but 
permits us to continue the cost saving 
consolidation of our management 
information systems group. 

We continued our expansion 
overseas by establishing a joint venture 
between our Sprinkler division and 
Bronswerk, N.V. of the Netherlands. 

We expect this joint venture to 
ultimately penetrate most of the 
common market countries. 

Our Meyer division joined with Sidel, 
a large French corporation, to establish 
Meyer/Sidel with headquarters in 
Boston. This joint venture permits us 
to supply manufacturers in the United 
States and Canada with high volume 
in-plant production of plastic bottles 
as part of our complete bottling and 
packaging systems. 

While 1970 was more of an operating 
than acquiring year, we materially 
strengthened our consumer- 
recreation group by signing a letter of 
intent to purchase Adirondack 
Industries. Adirondack is one of the 
leading baseball bat manufacturers in 
the United States—its major league 
model is easily recognizable by the 
color band on the handle. Adirondack’s 
Sherwood hockey sticks are used by 
more than 180 professional players, 
and the company is number one in the 
toboggan market. Adirondack also has 
an outstanding line of archery bows, 
arrows and other equipment. This 
acquisition, completed early in 1971, 
was a giant step forward for A-T-0 
in the sports and leisure time field. 


2 

















Net Profits <Millions of Dollars) 


Summing up, 1970 was an exceedingly 
difficult year for the management, and 
yet it was extremely satisfying that a 
company which had grown as much 
as A-T-0 in only a few years could 
withstand such a year as well as we did. 

Looking ahead we think 1971 will be 
difficult for most industrial companies, 
including our own, especially in the 
first and second quarters. We also feel 
1971 will see a continuation of 
crippling strikes. It is inconceivable to 
me that the Government can so 
strongly manage the money supply 
and at the same time adopt a hands-off 
policy towards wage settlements and 
prices. The strong divergence of the 
two policies is completely inconsistent 
and should result in further rapid 
inflation. 

We do feel the company management- 
wise is much stronger and we feel 
that the effects will gradually become 
apparent over a number of years. 

Suffice to say we will continue to do 
everything we can to maintain a 
financially strong company and to 
support our divisions’ growth both 
sales-wise and, more important, profit- 
wise. Let me stress that we do not feel 
we are anywhere near the profit 
potential we see in this corporation, 
but this is a very tough business climate 
in which to effectively realize this 
potential near-term. 


Sincerely yours, 



Harry E. Figgie, Jr. 

Chairman and Chief Executive Officer 
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Net Working Capital (Millions of Dollars) 


As Reported 


ll 








1 




1 



90 


- 75 


- 60 


- 45 


- 30 


64* 65* 66* 67* 68 69 70 

’ Pooled figures not available 


Net Worth (Millions of Dollars) 


I As Reported 


■ Pooled 







J 


I- 90 


75 


60 


I- 30 


64* '65* 66* '67* 68 69 70 

* Pooled figures not available 


































Review of Operations 




The standardization of many high 
performance features in the new ' 1000 ’ 
series fire trucks now makes it possible for 
more communities to upgrade their protec¬ 
tion to American LaFrance custom quality. 




Security can be beautiful! 
Even in the executive suite 
"Automatic" Sprinklers 
stand their vigil without 
intruding into the decor. 
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It will probably never happen, but should 
cabin pressure fail in one of the new 
generation jetliners face masks attached to 
solid state oxygen generators built by Scott 
Aviation Products will automatically drop 
down to the passengers and a portable 
Scott generator will free stewardesses to 
move about the aircraft. 



Fire Protection, Safety and 
Security Systems and Services 

Starting seven years ago with 
“Automatic” Sprinkler as its original 
nucleus company, A-T-0 now ranks as 
the world’s largest integrated producer 
of fire protection equipment and is a 
leader in safety and security systems. 

“Automatic” Sprinkler maintained its 
profit margins during 1970 despite 
widespread building trade strikes. 
Installations included Monticello, the 
home of Thomas Jefferson and one of 
America’s most prized historical 
monuments, and the mammoth United 
Air Lines 747 maintenance hanger in 
San Francisco. 

Most of this division’s installations are 
in commercial, institutional and 
industrial facilities, where building 
codes and savings of 40 to 90 percent 
in reduced insurance premiums make 
it good business to provide sprinkler 
protection. 

American LaFrance, the world’s largest 
producer of fire fighting apparatus, 
strongly reinforced its leadership 
during 1970 with the introduction of its 
new “1000” series of custom built fire 
trucks. Designed to meet the fire 
fighting needs of the 70’s, this powerful 
new line incorporates as standard 
equipment a host of high performance 
and safety features formerly available 
only as expensive options. 

Scott Aviation, supplier of oxygen 
systems and breathing equipment, 
introduced a new 45-minute duration 
Scott Air-Pak. This is in addition to the 
30-minute model which has long been 
the standard in fire fighting. Testing 
was completed on a new type inhalator 
for respiratory cripples, marking 
Scott’s entry into the medical oxygen 
field. 

Badger-Powhatan introduced a 
supplementary line of C0 2 portable fire 
extinguishers which feature a new 
horizontal valve permitting repair and 


maintenance without removal from the 
cylinder. Also perfected was a mine car 
dry chemical system which provides 
positive extinguishment in seconds. 

This division, best known as a leading 
producer of fire extinguishers and fire 
protection brass, also manufactures 
high quality Blaze Guard fire hose. 

Advance Industrial Security ranks as 
the fastest growing company in its field. 
Operations of this Atlanta-based 
division were largely concentrated in 
the Southeast when it joined A-T-0 in 
1967. Since then, Advance has 
expanded to provide security 
consulting and security guard services 
to clients in 26 states. 

Consumer/Recreation Products 

This group, one of A-T-O’s largest, 
continued to progress in 1970. 

The famous Rawlings name continued 
to grow in stature. Mr. Rawlings 
introduced the first football pads in 
1898, and today Rawlings is still 
unquestionably first in the football pad 
field. Its HND helmet has been widely 
acclaimed as “the finest in the field.” 
Both the NFL and AFL stars wore 
Rawlings uniforms in the Pro Bowl. 

In baseball, Rawlings gloves and shoes 
continue the domination enjoyed since 
the days of the famous “Bill Doak” 
gloves. More major leaguers use 
Rawlings gloves and shoes than any 
other type, and 12 major league teams 
wear our uniforms, including the new 
knit uniforms introduced by the Pirates. 

Rawlings also makes the most colorful 
professional basketball — red, white 
and blue — used exclusively by the 
American Basketball Association. And 
our uniforms are widely used in 
professional and collegiate circles 











including the “mod” uniforms for the 
NBA’s Atlanta Hawks. 

In just one year, Rawlings became the 
largest manufacturer of quality hockey 
equipment in the United States, 
including an exclusive line bearing the 
official National Hockey League team 
colors and insignia. 

With John Newcombe heading the 
advisory staff, Rawlings forged ahead 
in tennis with rackets, clothing and 
balls, including the official ball of the 
1971 Pro World Tennis Tour. 

Early in 1971, A-T-0 added another of 
the finest names in sporting goods 
equipment to its consumer/recreation 
products group with the acquisition of 
Adirondack Industries and its Canadian 
affiliates. 

Adirondack is best known for the 
manufacture of the finest baseball bats. 
Its famous “Big Stick” bat is used and 
endorsed by “name” players in both 
major leagues: Adirondack’s unique 
“Batmobile” is a popular feature at 
spring training camps where it gives 
professional players the opportunity to 
have bats made to their specifications. 

Adirondack is an important producer of 
toboggans and winter toys and recently 
introduced a line of archery bows and 
equipment designed by the famed 
Scottish master bowyer, George Birnie. 
Sherwood’s hockey sticks are top 
quality and are used by over 180 
professional stars. 

Hadco, long the West Coast’s leading 
supplier of running gear for mobile 
homes and travel trailers, manufactures 
its own Sherwood line of travel trailers. 
During 1970 the division established a 
manufacturing facility in Tiffin, Ohio, 
helping Hadco expand into the Midwest 
and East. Hadco’s recreational vehicle 
refrigerators received a high rating in 
an important buyers’ guide. 



John Newcombe, a key 
member of Rawlings' 
advisory staff of tennis 
experts, shows the form 
with a Rawlings racquet 
that earned him the 
Wimbledon tennis 
championship in 1970. 




Brooks Robinson became 
an A-T-0 shareholder as 
Chairman Harry E. Figgie, 
Jr. presented the Baltimore 
star with a certificate for 
975 shares, signifying his 
fielding average during 11 
seasons as a Rawlings 
Gold Glove winner. 
Robinson, who has used a 
Rawlings glove throughout 
his career, enjoyed his 
greatest season as he led 
the Orioles to the World 
Series title and was named 
MVP in the Fall classic. 

He also won the Hickok 
Award as Athlete of the 
Year. The Baseball Hall of 
Fame at Cooperstown, 

N.Y. has enshrined his 
Rawlings glove as a 
monument to his skills. 
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The acquisition of Adirondack Industries complements A-T-O’s 
Rawlings Division and enhances the corporation's position as 
a leading manufacturer of sporting goods. Adirondack “Big 
Stick" baseball bats and “Sher-Wood" hockey sticks are widely 
used by professional stars. Adirondack also manufactures 
toboggans and winter toys as well as a complete line of 
archery bows and equipment. 
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Family camping across the country 
will be even more enjoyable as Hadco 
division expands its line of Sherwood 
tent trailers, including two new 
models that feature the popular 
hard-top designs. 


Using a Polariscope made by 
Scott Engineering Sciences 
division, student engineers 
study static and dynamic 
stress patterns to analyze their 
effects on various materials. 

Whatever goes up — had to 
be lifted and versatile truck- 
mounted hydraulic cranes 
by Scott-Midland help ease 
the load. 


Industrial pipe hangers by 
Fee & Mason sustain the 
weight and expansion shocks 
of giant service lines in a new 
steam power generating plant 
in Illinois. 


E. T. Rugg division produces a 
complete line of push-type and self- 
propelled power mowers incorporating 
all the attachments a homeowner 
could want, including this man-sized 
tractor-snow thrower combination. 
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Thermometer Corporation of America 
manufactures precision thermometers, 
hydrometers and weather instruments 
for home and professional use. During 
1970, TCA strengthened its position 
in the cooking and weather 
thermometer markets, and is the 
leading producer of thermometers 
for the mass merchandise market. 

Our Interstate Engineering division 
manufactures Vanguard home fire 
alarms, Compact vacuum cleaners and 
other home cleaning products. More 
Vanguard alarms have been sold than 
any other brand (over 12 million) and, 
according to unsolicited testimonials, 
have saved nearly 1,400 people from 
probable deaths in burning homes. 

Fluid Controls and Hydraulics 

The versatility of fluid power gives it 
the potential to expand dramatically in 
the years ahead. A-T-0 is prepared to 
participate in that growth with a 
product group that is firmly established 
in this dynamic field. 

Ward Hydraulics in 1970 expanded its 
product lines in the area of mobile 
fluid power systems. This was 
accomplished through technology 
in liquid spring suspensions, seals and 
bearings, digital and analog servo 
operators, and through market 
expansion by offering new lines of 
valves, cylinders, fittings, bushings 
and pumps. 

Ward has three major subsidiary 
operations: Scott Midland produces 
truck-mounted cranes and related 
equipment; Chatleff Controls 
produces valve components primarily 
for air conditioning manufacturers; 
and Stallman Gear is a quality 
component manufacturer for the 
gear industry. 

General Fittings manufactures 
components for residential hydronic 


heating systems as well as shell and 
tube type heat exchangers and sheath 
type electric heaters for commercial 
and industrial applications. Market 
penetration was improved through 
new O.E.M. accounts, and a sharp rise 
in business is expected should a 
resurgence of construction occur. 

Fee & Mason, which produces pipe 
hangers and suspension equipment, 
completed the largest power plant 
project in its history during 1970 
and began several others which 
rival that job in scope. 

Scott Engineering Sciences produces 
“bench-top” learning systems for 
vocational, technical, and engineering 
education. Scott learning systems 
improve comprehension of technical 
subjects such as fluidics and hydraulics 
and can educate more students faster 
and at a lower cost than traditional 
methods. 
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Industrial Equipment/ 

Material Handling 

The ongoing emphasis on 
mechanization of industry makes this 
one of A-T-O’s most dynamic market 
groups in terms of innovative concepts 
and market potential. 

Geo. J. Meyer, the world’s largest 
producer of high speed bottling 
equipment for the brewing and soft 
drink industries, made significant 
penetrations into the detergent, drug, 
and distilling industries. 

Meyer/Sidel, a new joint venture with 
a French firm, gives Meyer the added 
capability of supplying U.S. and 
Canadian customers with equipment 
for in-plant blow-molding of plastic 
bottles. 

Meyer generates much of its business 
overseas and now has its machinery 
in 81 countries. Meyer’s international 
interests include operations in France, 
the United Kingdom, Australia, Canada, 
Mexico, The Netherlands, and the 
Union of South Africa. 

Speaker Sortation Systems posted a 
record year and concluded 1970 with 
backlogs at an all-time high. The 
division manufactures conveyor 
systems which sort sacks, parcels, 
shipping containers, merchandise and 
various other types of commodities. 

A recent award of significance is a 
$9 million contract at the New York 
Metropolitan Bulk and Foreign Mail 
Facility, the first of several such 
facilities planned by the Postal Service. 

Logan Co. engineers, fabricates and 
installs complete lines of conveyor 
equipment in the unit handling field. 
Logan conveyor systems are in use in 
warehouses and distribution terminals, 
airline cargo and baggage-handling 
facilities, bottling plants, corrugated 
container plants and heavy industry. 



Meyer World labeling 
machines are adaptable 
to a wide range of bottle 
sizes and shapes. 


First day on the job and 
this new Meyer bottler in 
Valdosta, Georgia, is 
already pumping out 425 
bottles per minute of fresh 
and frothy Pepsi Cola. 




Customer satisfaction: the key to growth. And 
helping J. C. Penney Co. satisfy its mail order 
customers with prompt shipments is this newly- 
installed Speaker Sortation system in Atlanta. 
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A new line of portable, low cost function 
generators to provide reliable test 
standard signals for electronic gear has 
been introduced by Interstate Electronics. 

At Hartman Electrical division this gold- 
plated contactor is being assembled for 
installation on a booster bound for the 
Moon — or beyond. 



The division is a leader in custom- 
engineered conveyor systems and is 
expanding into standard conveyors. 

Hydraxtor’s line of laundry systems and 
equipment is designed to process bulk 
quantities of laundry through auto¬ 
mated means. This division’s air 
conveyor system virtually eliminates 
the need for manual handling in 
commercial, linen supply, industrial 
and institutional laundries. 

Electrical and Electronic 
Instrumentation 

A-T-O’s electrical and electronic 
instrumentation group expanded both 
in business scope and in number of 
divisions during 1970. From a solid 
base in military-oriented instrumen¬ 
tation, the group’s units are now 
growing in the commercial field. 

Interstate Electronics, largest division 
in the group, increased its commercial 
sales. A family of five general purpose 
function generators was marketed and 
a second series will be introduced 
this year. 

Hartman Systems, now part of 
Interstate Electronics, designs and 
manufactures data conversion and 
display systems and products. To 
augment its custom engineered 
systems this unit has developed a line 
of proprietary avionic products and is 
developing a high contrast filter to 
enhance readability of cathode 
ray tubes. 


Continually on watch, this Davis 
Instruments air pollution monitor in 
Hartford, Connecticut, gives a running 
account on environmental conditions 
to state officials. 


11 










ATO 


International Engineering enlarged its 
commercial business in 1970. This 
division is engaged in research and 
development-oriented projects for 
precision electronic navigation and 
communications. 

Utilizing modular, medium-scale- 
integrated (MSI) circuit techniques, 
International Engineering developed a 
new line of Loran-C receivers for 
commercial shipboard application. In 
addition, it developed an MSI 
coordinate converter which can be 
added to the Loran-C receivers to 
produce a new Loran-C navigator. 

Hartman Electrical Manufacturing 
produces compact, high reliability 
relays, contactors and sensing devices. 

Its products are represented on every 
domestically manufactured airliner, 
and last year this division qualified 13 
products for use on the McDonnell 
Douglas DC-10 airbus and six for the 
new Grumman F-14. 

Mining and Construction Equipment 

A-T-O’s nucleus theory of company 
building was again demonstrated in 
1970 as our activities in mining and 
construction matured to group status. 
Beginning in 1965 with one company, 
this business expanded through 
internal growth and acquisition to 
qualify by size and potential as a 
primary market group. 

More coal was mined in 1970 than in 
any year since 1948, and Kersey 
Manufacturing, leading producer of 
battery-powered mine tractors and 
related service equipment, had the 
best year in its history. 

To keep pace with the strong demand 
for its products, Kersey installed new 
production equipment at its main plant 
and opened a second manufacturing 
facility in Marion, Ohio. 

A-T-O’s Huber, Essick, T. L. Smith, 
and Safway divisions could be in a 


prime position to benefit from any 
upturn in building and construction. 

As the Interstate Highway System nears 
completion, local and state govern¬ 
ments are expected to turn increasing 
attention to city streets and secondary 
roads where Huber products fit most 
neatly into the demand picture. To its 
established line of graders, main- 
tainers, and rollers, Huber division has 
added a sealcoat applicator for asphalt 
surfaces; a one-ton roller; and a two- 
ton vibrating roller. 

Safway has strengthened its field 
distribution organization and continues 
to be one of the leaders in its field. Its 
new horizontal shoring system and 
scaffold equipment give promise of 
increasing sales. 

Essick has two major product areas: 
construction equipment and make-up 
air systems. A major new product 
introduced by Essick is a 72-inch tow 
roller which requires minimum 
maintenance. The division’s air 
make-up units have been approved by 
the Canadian Gas Association, and its 
electric heater unit for industrial 
make-up air has received U.L. approval. 



At a newly opened mine in Kentucky, 
Kersey division battery-powered 
vehicles (equipped with Badger fire 
extinguishers) help meet the nation's 
demand lor coal powered energy. 
Below is Kersey's newly introduced 
scoop tractor lor gathering and 
loading coal. 
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T. L. Smith division truck-mounted 
concrete mixers operated by PC&A, 
one of the largest ready-mix suppliers 
in the country, pour their loads to 
anchor underground tubes that will 
soon carry commuters into San 
Francisco over the Bay Area Rapid 
Transit system. 


Huber division, best known for heavy duty 
graders, road maintainors and rollers, is 
finding a ready market for its new sealcoat 
applicator used to prolong the life and im¬ 
prove the appearance of asphalt surfaces. 
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Consolidated Balance Sheets 

December 31,1970 and 1969 


Assets 



1970 

1969 

Current assets: 



Cash, including time deposits of $833,000 in 1970 and 
$10,125,000 in 1969 

$ 4 , 656,000 

$ 12,384,000 

Accounts and notes receivable, less allowance for uncollectible 
accounts of $2,325,000 in 1970 and $2,217,000 in 1969 

68 , 799,000 

70,620,000 

Inventories, generally at first-in, first-out cost, not in excess of 
market, net of progress payments of $15,668,000 in 1970 
and $12,737,000 in 1969 

90 , 725,000 

85,936,000 

Prepaid expenses 

Total current assets 

2 , 357,000 

$ 166 , 537,000 

2,066,000 

$171,006,000 

Property, plant and equipment, at cost (Note 3): 



Land and land improvements 

$ 5 , 184,000 

$ 4,962,000 

Buildings and leasehold improvements 

28 , 515,000 

26,391,000 

Machinery and equipment 

40 , 578,000 

36,259,000 

Rental equipment 

8 , 290,000 

7,444,000 

Other 

9 , 013,000 
$ 91 , 580,000 

10,162,000 
$ 85,218,000 

Less—accumulated depreciation and amortization 

40 , 194,000 
$ 51 , 386,000 

36,077,000 

$ 49,141,000 

Other assets: 



Investments, at cost 

$ 2 , 418,000 

$ 1,714,000 

Real property leased to others, net 

2 , 866,000 

2,599,000 

Debt discount and expenses 

2 , 774,000 

3,011,000 

Cost in excess of net assets of purchased businesses 

2 , 291,000 

2,089,000 

Other 

8 , 424,000 
$ 18 , 773,000 
$ 236 , 696,000 

7,431,000 
$ 16,844,000 

$236,991,000 


The accompanying notes are an integral part of these statements. 
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Liabilities and Shareholders’ Equity 


Current liabilities: 

1970 

1969 



Notes payable 

$ 17 , 592,000 

$ 12,604,000 

Current maturities of long-term debt (Note 3) 

6 , 786,000 

9,976,000 

Accounts payable 

21 , 305,000 

22,491,000 

Accrued liabilities 

17 , 576,000 

17,715,000 

Accrued Federal income taxes 

3 , 797,000 

6,359,000 

Total current liabilities 

$ 67 , 056,000 

$ 69,145,000 

Long-term debt (Note 3): 



Notes and mortgages payable 

$ 35 , 380,000 

$ 38,407,000 

43/8% Convertible subordinated debentures 

25 , 000,000 

25,000,000 

6% Subordinated debentures 

7 , 277,000 

7,277,000 


$ 67 , 657,000 

$ 70,684,000 

Deferred Federal income taxes 

$ 1 , 804,000 

$ 1,452,000 

Other deferred liabilities 

$ 2 , 003,000 

$ 1,677,000 

Shareholders’ equity: 



Serial preference shares, $100 par value (Note 4) 

$ 5 , 273,000 

$ 5,273,000 

Preference shares, $1 par value (liquidation 



preference $41,525,000 in 1970), stated at (Note 4) 

11 , 630,000 

11,675,000 

6% Convertible preferred shares, $100 par value (Note 4) 

123,000 

123,000 

Common shares, 10 cents par value (Notes 4 and 6) 

768,000 

752,000 

Capital surplus 

12 , 253,000 

12,514,000 

Retained earnings (Note 3) 

68 , 129,000 

63,696,000 


$ 98 , 176,000 

$ 94,033,000 


$ 236 , 696,000 

$236,991,000 
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Consolidated Statements of Income 

for the years ended December31,1970 and 1969 




1970 

1969 

Net sales 

$ 356 , 288,000 

$378,950,000 

Costs and expenses: 

Cost of sales 

Selling, general and administrative expenses 

Interest expense 

Other income, net 

$ 277 , 783,000 

61 , 151,000 

8 , 754,000 

( 3 , 684 , 000 ) 

$294,596,000 

63,322,000 

8,875,000 

(4,045,000) 


$ 344 , 004,000 

$362,748,000 

Income before provision for taxes on income 

$ 

12 , 284,000 

$ 16,202,000 

Provision for taxes on income (Note 2) 


5 , 340,000 

7,575,000 

Income before extraordinary items 

$ 

6 , 944,000 

$ 8,627,000 

Extraordinary items (Note 8) 


555,000 

2,068,000 

Net income 

$ 

7 , 499,000 

$ 10,695,000 

Earnings per common share and common share equivalent (Note 5): 

Income before extraordinary items 

Extraordinary items 


$ .61 
.07 

$ .81 
.26 

Net income 


$ .68 

$1.07 

Earnings per common share—assuming full dilution (Note 5): 

Income before extraordinary items 

Extraordinary items 


$ .61 
.07 

$ .82 
.24 

Net income 


$ .68 

$1.06 


The accompanying notes are an integral part of these statements. 
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Consolidated Statements of Shareholders’ Equity 

for the years ended December 31,1970 and 1969 
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Retained 

Capital 


Earnings 

Surplus 

BALANCES. 

DECEMBER 31, 1968 

$56,260,000 

$17,091,000 

Net income 

$10,695,000 

$ — 

Dividends declared: 

Preferred and preference 
shares 

(1,614,000) 


Common shares 

(790,000) 

— 

Conversion of preference shares, 

$1 par value (677 shares, first 
series and 931 shares, second 
series) 


27,000 

Common shares issued in 
connection with acquisitions 


534,000 

Common shares issued upon 
exercise of stock options 


32,000 

Common shares purchased 
for treasury 

- 

(5,035,000) 

Transactions applicable to 
pooled company prior to date 
of pooling 

(855,000) 

(124,000) 

Other 

— 

(11,000) 

BALANCES, 

DECEMBER 31, 1969 

$63,696,000 

$12,514,000 

Net income 

$ 7,499,000 

$ 

Dividends declared: 

Preferred and preference 
shares 

(2,233,000) 


Common shares 

(833,000) 

— 

Conversion of preference shares, 

$1 par value (15 shares, first 
series, 119 shares, second 
series and 3,812 shares, 
third series) 


24,000 

Shares issued upon exercise of 
stock options and warrants 

. 

82,000 

Shares purchased for treasury 

— 

(232,000) 

Other 

— 

(135,000) 

BALANCES, 

DECEMBER 31. 1970 

$68,129,000 

$12,253,000 


Serial 
Preference 
Shares, $100 

Par Value 

Preference 
Shares, $1 

Par Value 

6% 

Convertible 

Preferred 

Shares 

Common 

Shares 

$ 5,273,000 

$11,466,000 

$ 123,000 

$ 768,000 

1 1 

$ — 

$ — 

1 1 


(28,000) 


1,000 

— 

— 

— 

12,000 

— 

— 

— 

1,000 

— 

— 

— 

(32,000) 

— 

237,000 

— 

2,000 

$ 5,273,000 

$11,675,000 

$ 123,000 

$ 752,000 

$ — 

$ 

1 1 1 

$ — 


(25,000) 


1,000 

— 

5,000 

— 

16,000 

_ 

(25,000) 

— 

(1.000) 

$ 5,273,000 

$11,630,000 

$ 123,000 

$ 768,000 


The accompanying notes are an integral part of these statements. 
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Consolidated Statements of Source and Application of Funds 

for the years ended December 31, 1970 and 1969 



1970 

1969 

Source of funds: 



Net income 

$ 7 , 499,000 

$10,695,000 

Depreciation (generally straight-line) and amortization 

6 , 384,000 

6,106,000 

Total from operations 

$ 13 , 883,000 

$16,801,000 

Proceeds from sale of investments, net of gain 



thereon included in net income 

— 

28,155,000 

Increase in deferred Federal income taxes 

352,000 

327,000 

Increase in other deferred liabilities 

326,000 

142,000 


$ 14 , 561,000 

$45,425,000 

Application of funds: 



Decrease in long-term debt, net 

$ 3 , 027,000 

$27,629,000 

Purchase of fixed assets, net 

8 , 457,000 

9,655,000 

Purchase of shares for treasury 

258,000 

5,067,000 

Dividends declared 

3 , 066,000 

2,404,000 

Increase in other assets 

1 , 195,000 

4,267,000 

Increase in investments 

704,000 

262,000 

Other, net 

234,000 

— 


$ 16 , 941,000 

$49,284,000 

Net decrease in working capital 

$ 2 , 380,000 

$ 3,859,000 


The accompanying notes are an integral part of these statements. 
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Notes To Consolidated Financial Statements December 31,1970 


1. Principles of Consolidation and Acquisitions: 

The accompanying consolidated financial statements include 
the accounts of the Company and its wholly-owned 
subsidiaries. All material intercompany accounts and 
transactions have been eliminated. The results of operations of 
purchased businesses have been included since the date of 
acquisition. 

2 . Federal Taxes on Income: 

The provision for taxes on income does not bear the 
customary relationship to pretax income for the years ended 
December 31, 1970 and 1969, due primarily to earnings of 
subsidiaries with operations in Puerto Rico on which no 
significant Federal or Puerto Rican income taxes are payable 
and, for 1969, a reduction in the provision for Federal income 
taxes on dividend income on which no substantial Federal 
income taxes are payable. 

The $5,340,000 provision for taxes on income for the year 
ended December 31, 1970, consists of taxes estimated to be 
currently payable of $4,865,000 and a $475,000 increase in 
deferred taxes due to timing differences. 


3. Long-Term Debt: 

Long-term debt at December 31, 1970 and 1969, consisted of: 



1970 

1969 

Term notes payable to banks . 
2 V 2 % to 7% % Mortgage notes, 
payable in various installments 

. $25,500,000 

$28,500,000 

to 1988 . 

5 V 4 % to 6 V 2 % Sinking fund 

6,799,000 

6,751,000 

debentures due 1971 to 1979 . 

5,766,000 

7,334,000 

Other. 

4,101,000 

5.798,000 


$42,166,000 

$48,383,000 

Less-Current maturities . . 

6,786,000 

9,976,000 

6 % Subordinated debentures 

$35,380,000 

$38,407,000 

due 1988 . 

4% % Convertible subordinated 

. $ 7,277,000 

$ 7,277,000 

debentures due 1987 . . . . , 

, $25,000,000 

$25,000,000 


The notes payable to banks bear interest at 1 % above the 
prevailing prime rate, with a final maturity in 1973. 

The 4% % debentures are convertible into one common 
share for each $58.50 of principal amount and are redeemable 
at declining premiums until maturity. Commencing July 1, 
1977, and each year thereafter until maturity, the Company 
is required to pay into a sinking fund an amount equal to 
6 % % of the principal amount of debentures outstanding on 
July 1 , 1976. The conversion price of the debentures is subject 
to downward adjustment under certain circumstances. 


ATO 


The 6 % subordinated debentures are redeemable at any 
time after October 1, 1973, at declining premiums to 1985. 
Commencing October 1,1973, and each year thereafter until 
maturity, the Company is required to pay into a sinking fund 
an amount equal to 5.5% of the principal amount of the 
debentures outstanding on October 1, 1972. 

The various loan agreements provide, among other things, 
that the Company shall (1) maintain consolidated working 
capital of not less than $70,000,000; (2) maintain minimum 
ratios of net tangible assets to senior funded debt and to total 
funded debt; (3) not incur short-term debt unless, for a 
period of at least 45 consecutive days during the twelve 
months preceding the date of such short-term borrowing, no 
short-term borrowings shall have been outstanding, in which 
event the Company may incur short-term borrowings not in 
excess of $30,000,000; and (4) not pay cash dividends in 
excess of certain specified amounts. 

At December 31, 1970, retained earnings of $3,509,000 and 
$13,573,000 were not restricted as to declarations of cash 
dividends on common shares and preferred and preference 
shares, respectively. 

4. Capital Shares: 

The authorized, issued and outstanding shares of each of the 
Company’s classes of capital stock are as follows: 

Outstanding Outstanding 
December 31, December 31, 


Serial preference 

Authorized 

Issued 

1970 

1969 

shares .... 
Preference shares, 

123,000 

52,732 

52,732 

52,732 

$1 par value . . 

6 % Convertible 

4,000,000 

2,035,795 

1,948,579 

1,976,775 

preferred shares 

10,000 

10,000 

1,230 

1,230 

Common shares . 

18.000.000 

7,998,627 

7,678.506 

7,523,739 


The serial preference shares have been issued in three 
series. The First Series, 6 % (issued 27,732 shares), are 
redeemable at the option of the Company any time after 
April 1,1971, with a premium to 1982. The Second Series, 

5% (issued 7,500 shares), are redeemable any time after 
October 1,1969, and the Third Series, 5% (issued 17,500 
shares), any time after October 12,1971, without premium. 

All of the shares have voting rights. 

The preference shares, $1 par value, have been issued in 
four series. All preference shares have voting rights and are 
on a parity with the serial preference shares with respect to 
dividends and liquidation preference. The First and Second 
Series are entitled to a $5 dividend per year and are convertible 
into common shares at the respective rates of 3.81 and 2.96 
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Notes To Consolidated Financial Statements December 31,1970 

(Continued) 


common shares for each preference share. The terms of both 
series provide for redemption by the Company at any time 
after five years from the date of issue at $100 per share. The 
Third Series are entitled to a 40-cent dividend per year and 
are convertible into common shares at a rate of .4 common 
share for each preference share. The terms of the Third 
Series provide for redemption by the Company at any time 
after five years from the date of issue at $10 per share. The 
Fourth Series are entitled to a $1.50 dividend per year and are 
convertible on or after June 1, 1970, into common shares 
at a rate of .72238 common share for each preference share. 
The terms of the Fourth Series provide for redemption by the 
Company at any time after May 31,1973, at $30 per share. 

The Board of Directors is authorized to amend the Articles 
of Incorporation to create one or more additional series of 
serial preference shares and preference shares, $1 par value, 
to fix or change certain express terms of such shares and to 
issue such shares in one or more series. 

The 6% convertible preferred shares are redeemable at 
the option of the Company at 106% if redeemed after 1970, 
and with descending premiums thereafter prior to 1982, and at 
100% thereafter. They are convertible at a rate of one common 
share for each $12.40 par value of convertible preferred 
shares. Dividends on all series of preferred and preference 
shares outstanding are cumulative. 

5. Earnings Per Share: 

The earnings per common share and common share 
equivalent for the years ended December 31, 1970 and 1969, 
are based upon the weighted average common shares 
outstanding during each year, plus the common shares 
issuable upon exercise or conversion of common share 
equivalents, and for 1969 the shares issued in pooling-of- 
interest transactions. The 6% convertible preferred shares 
and all stock options and warrants have been considered 
common stock equivalents in both years; however, the 6% 
convertible preferred shares did not enter into the computation 
of primary earnings per share in 1970 since the effect would 
have been anti-dilutive. Likewise, certain options and warrants 
having an exercise price of more than the weighted average 
market price of common shares have been excluded from 
the primary earnings per share computation in both years 
since the effect would be anti-dilutive. 

Fully diluted earnings per common share have been based 
upon the weighted average common shares outstanding, as 
described above, plus the common shares issuable upon 
exercise or conversion of all other convertible securities 
whose exercise or conversion as of January 1 of each such 
period (or as of its date of issue, if after January 1) would 
have a dilutive effect. 


All per share computations have reflected utilization of 
proceeds from exercise of stock options and warrants to 
repurchase common shares at the weighted average market 
price for the period. Dividends payable on convertible 
preferred and preference shares have been added to income 
applicable to common shares for all periods such shares 
were considered converted. 

As of December 31,1970, the Company had reserved 
17,591 preference shares, $1 par value, Third Series, and 
approximately 2,466.000 common shares under the stock 
option plan, stock purchase warrants and the conversion 
rights of convertible securities. 

6. Warrants and Options: 

Under a qualified stock option plan approved by the 
shareholders, 400,000 common shares have been reserved 
for the granting of stock options to employees at a price 
equal to fair market value at the date of grant. These options 
are exercisable in five equal annual installments commencing 
one year from the date of grant. At December 31, 1970, 

110,357 shares were available for the granting of future 
options under the plan. 

The Company has assumed certain stock options 
previously granted by acquired companies. The terms of 
these options are not the same in all respects as the terms of 
options granted by the Company. 

Changes during 1970 in shares under option are 
summarized as follows: 




Preference 



Shares, 


Common 

$1 Par Value, 


Shares 

Third Series 

Balance, beginning of year . 

. . 176,369 

30,904 

Options granted. 

. . 81,100 

— 

Options canceled .... 

. . (31,176) 

(18,691) 

Options exercised. 

. . 0,600) 

(750) 

Balance, end of year . . . 

. . 224,693 

11,463 


At December 31,1970, options to purchase common shares 
were outstanding at prices ranging from $8.24 to $66.50 per 
share. Certain options assumed during 1969 entitle the option 
holder to purchase units consisting of one preference share, 
$1 par value, Third Series and .55 common share at prices 
ranging from $7.83 to $28.25 per unit. 

In 1970, a warrant to purchase 153,125 common shares at 
$.60 per share was exercised. Warrants to purchase 291,064 
common shares on or before October 15, 1978, at $30.00 per 
share until October 15,1973, and at $35.00 per share 
thereafter were outstanding at December 31,1970. None of 
these warrants were exercised in 1970. 
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7. Commitments and Contingent Liabilities: 

The Company has agreements with various financial 
institutions whereby certain receivables (arising principally 
from sales under long-term installment payment contracts) 
are sold on a limited or full recourse basis. At December 31, 
1970, the Company was contingently liable for approximately 
$5,900,000 under these agreements. No material losses were 
sustained from these agreements during 1970, and 
management believes that no future material losses will 
result from these agreements. 

The Company has pension plans covering the majority of 
its employees. Total pension expense was $1,300,000 in 1970 
and $2,300,000 in 1969 and includes, generally, amortization 
of prior service cost over ten years. The estimated unfunded 
past service cost was approximately $2,400,000 at December 
31, 1970, and $5,600,000 at December 31,1969. Revisions in 
certain actuarial factors in determining pension plan 
requirements, principally a change in the interest assumption 
from 4% to 5%, are being treated under the averaging method 
through a reduction of normal cost. The Company’s policy 
is to fund pension costs accrued. The actuarially computed 
value of vested benefits for all plans as of December 31,1970, 
was not materially in excess of the total of pension funds and 
balance sheet accruals, net of pension prepayments and 
deferred charges. 

The Company occupies certain facilities under various 


leases with aggregate annual rentals of approximately 
$1,150,000. Total obligation under the leases, which expire 
at various dates through 1988, is approximately $8,050,000. 

8. Extraordinary Items: 

Net extraordinary income for the years ended December 31, 
1970 and 1969, consisted of the following: 


1970- 

Gains on sales of intangible assets 

(net of tax of $560,000).$ 978,000 

Gains on sales of fixed assets 

(net of tax of $149,000). 306.000 

Provisions for losses upon disposal 
of certain fixed and other assets 

(net of tax of $481,000). (729,000) 

$ 555,000 

1969- 

Gain on sale of securities 

(net of tax of $1,120,000).$2,530,000 

Loss on sale of certain fixed assets 

(net of tax of $213,000). (462,000) 

$2,068,000 


9. Reclassification of 1969 Amounts: 

Certain amounts for 1969 have been reclassified to reflect 
comparability with account classification for 1970. 


Auditors’ Report to the Board of Directors and Shareholders, A-T-0 Inc: 


We have examined the consolidated balance sheets of A-T-0 INC. 

(an Ohio corporation) AND SUBSIDIARIES as of December 31,1970 and 
1969, and the related consolidated statements of income, shareholders’ 
equity and source and application of funds for the years then ended. Our 
examination was made in accordance with generally accepted auditing 
standards, and accordingly included such tests of the accounting records 
and such other auditing procedures as we considered necessary in 
the circumstances. 

In our opinion, the accompanying consolidated financial statements 
present fairly the financial position of A-T-0 Inc. and Subsidiaries as of 
December 31,1970 and 1969, and the results of their operations and the 
source and application of funds for the years then ended, in conformity 
with generally accepted accounting principles consistently applied 
during the periods. 


ARTHUR ANDERSEN & CO. 

Cleveland, Ohio, 

February 12,1971. 
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Seven Year Summary 


Operations: 

Net Sales, Reported 
Net Sales, Pooled 
Net Operating Income, Reported 
Net Operating Income, Pooled 
Common Dividends Declared 
Per Common Share: 

Net Operating Income, Reported 
Net Operating Income, Pooled 
Dividends Declared 
Book Value 

Financial Position at Year-End: 

Total Assets 
Net Fixed Assets 
Net Working Capital 
Net Worth 

Other Data: 

Common Shares Outstanding 
Holders of Common Shares 
Number of Employees 

'Pooled Figures Not Available 


1970 

1969 

$356,288,000 

$378,950,000 

356,288,000 

378,950,000 

6,944,000 

8,627,000 

6,944,000 

8,627,000 

833,000 

790,000 

.61 

.81 

.61 

.81 

.11 

.11 

10.57 

10.23 

236,696,000 

236,991,000 

51,386,000 

49,141,000 

99,481,000 

101,861,000 

98,176,000 

94,033,000 

7,678,506 

7,523,739 

29,336 

25,041 

15,600 

17,800 


1968 

1967 

$325,288,000 

$242,327,000 

380,297,000 

352,096,000 

2,121,000 

9,193,000 

5,153,000 

13,487,000 

732,000 

488,000 

.09 

1.43 

.36 

1.44 

.11 

.11 

9.66 

6.86 

243,656,000 

158,135,000 

45,119,000 

30,171,000 

104,196,000 

62,994,000 

90,981,000 

46,813,000 

7,674,821 

5,289,131’ 

18,950* 

11,000 

15,500* 

12,000 


1966 

1965 

$ 90,655,000 

$ 45,876,000 

283,415,000 

224,900,000 

4,425,000 

2,150,000 

14,417,000 

11,798,000 

360,000 

122,000 

1.15 

.70 

1.57 

1.32 

.11 

.04 

3.04* 

1.76 

59,706,000* 

23,183,000 

11,753,000* 

3,903,000 

11,331,000* 

8,455,000 

18,451,000* 

8,046,000’ 

3,451,289* 

3,041,125 

2,400* 

2,000 

4.500* 

1,730 


1964 


$ 25,250,000 
179,216,000 
1,188,000 
7,661,000 
5,000 

.40 

.73 

.0024 

.64' 

11,048,000* 

416,000* 

5,745,000* 

3,893,000* 

2,028,750* 

1 , 200 * 
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Major Divisions 


FIRE PROTECTION, 
SAFETY and SECURITY 

Advance Industrial Security 

Atlanta, Georgia 
Security systems, services, 
equipment and personnel • Guards 
and watchmen • Industrial and 
business investigative service. 

American La France 

Elmira, New York 
Fire trucks, aerial platforms and 
airport rescue vehicles • Fire 
extinguishers • Chemical rechargers 

• Fire hose • Brass goods • Fixed fire 
extinguishing systems. 

“Automatic" Sprinkler 

Cleveland, Ohio 

Fire protection sprinkler installations 

• Sprinkler heads • Iron valves and 
fittings • Control consoles • Smoke, 
heat, rate-of-rise and ultraviolet 
combustion detection equipment 

• Alarms and activating devices. 

Badger-Powhatan 

Ranson, West Virginia 
Chemical engines and portable water, 
C0 2 , soda acid, foam and dry 
chemical fire extinguishers • Blaze 
Guard fire hose and couplings 

• Brass fire protection fittings 

• Brass ground key stops. 

Scott Aviation 

Lancaster, New York 
Oxygen and air systems • Survival 
kits • Self-contained breathing 
apparatus • Light aircraft accessories 

• Solid-state oxygen • Gas masks and 
respiratory devices • Gas analyzers 
and alarms • Air pollution detection 
and control equipment • Safety 
equipment • First aid kits and 
dressings. 


; CONSUMER/RECREATION 
Adirondack 

New Shrewsbury, New Jersey 
Baseball bats • Hockey sticks and 
related products • Archery equipment 

• Toboggans and winter snow toys 
and accessories. 

Hadco Engineering 

Los Angeles, California 
Trailer running gear • Tent trailers, 
axles, brakes and appliances • Metal 
stampings • Tiffin advertising sign 
panels, steel cabs and cabinets. 

Interstate Engineering 

Anaheim, California 
Vanguard residential smoke 
detectors and fire alarms • Compact 
vacuum cleaners • floor polishers 

• Home cleaning systems. 

Rawlings Sporting Goods 

St. Louis, Missouri 
Full line of sports equipment for 
baseball, football, basketball, soccer, 
boxing, badminton, golf, hockey, 
tennis, track and wrestling • Uniforms, 
jackets and shoes. 

E. T. Rugg 

Newark, Ohio 

Lawnmowers and riding tractors 
and accessories. 

Thermometer Corp. of America 

Springfield, Ohio 
Thermometers, hydrometers, 
humidity and weather instruments. 



■ FLUID CONTROLS 
and HYDRAULICS 

Fee & Mason 

Manasquan, New Jersey 
Rigid pipe hangers and accessories 
• Spring hangers, preformed channel, 
framing and accessories • Engineered 
pipe suspension systems • Heavy 
anchoring devices. 

General Fittings 

East Greenwich, Rhode Island 
Hydronic heating devices • Boiler 
coils • Water heaters • Pressurized 
expansion tanks and air control 
packages • Flow fittings • Steam and 
hot water converters • Fuel oil 
heaters and accessories. 

Scott Engineering Sciences 

Pompano Beach, Florida 
Learning devices and systems 
• Electronic teaching laboratories. 

Ward Hydraulics 

Alden, New York 

Hydraulic cylinders • Fluid controls 
• Valves, controls and related 
equipment • Truck cranes 
• Log-loading machinery • Jack jibs 
• Gears, splines and sprockets. 
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■ INDUSTRIAL EQUIPMENT/ 
MATERIAL HANDLING 

Hydraxtor 

Skokie, Illinois 
Laundry-processing systems 
• Extractors • Washers • Folding 
equipment • Feeding devices for 
ironers • Production recorders 
• Stacker-receivers • Lint traps 
• Tumble dryers. 

Logan 

Louisville, Kentucky 
Conveyor equipment and material 
handling systems • Wire partitions 
and window guards • Folding gates 
• Spiral stairs • Colonel Logan 
ornamental ironwork. 

Geo. J. Meyer 

Milwaukee, Wisconsin 
Packaging and bottling equipment 
• Labelling machinery • Case 
palletizers • Bottle rinsing and 
inspection equipment • Shrink film 
wrapping machinery. 

Speaker Sortation Systems 

Milwaukee, Wisconsin 
Package handling and sorting 
systems for post offices, distribution 
centers, airline terminals and 
freight facilities. 

MINING and 
CONSTRUCTION 
EQUIPMENT 

Essick 

Los Angeles, California 
Vibrating rollers • Deadweight road 
rollers • Plaster, mortar and concrete 
mixers • Water and material pumps 
• Air compressors • Evaporative air 
coolers • Air make-up heating and 
cooling equipment. 


Kersey 

Bluefield, Virginia 
Mining tractors, trailers, personnel 
carriers and other vehicles • Fire 
trucks for mining industries. 

Safway Steel Products 

Milwaukee, Wisconsin 
Metal scaffolding • Portable 
bleachers, gymnasium seats and 
risers • Contractors equipment 
• Concrete Shoring. 

T. L. Smith 

Milwaukee, Wisconsin 
Truck concrete mixers ‘Turbine 
mixers • Tilter mixers 

■ ELECTRICAL and 
ELECTRONICS 

Hartman Electrical Mfg. 

Mansfield, Ohio 
Magnetic aircraft contactors 
• Relays • Electrical switching and 
sensing devices • Controls 

Hartman Systems 

Huntington Station, L.I., New York 
Electronic instrumentation • Aircraft 
instruments • Warning tone generators 
• Navigational display systems. 

International Engineering 

Arlington, Virginia 
Consulting and engineering service 
for development of navigational 
systems and communications 
equipment. 

Interstate Electronics 

Anaheim, California 
Missile instrumentation systems and 
tracking devices • Digital computers 
•Circuitry • Instrumented buoy 
systems • Oceanographic research 
and instrumentation. 


INTERNATIONAL 
OPERATIONS 

Australia 

American Automatic Sprinkler 
Corporation (Aust.) Pty. Ltd. 
Meyer-Davleco Pty., Limited 

Canada 

Geo. J. Meyer Mfg., Canada, Ltd. 

France 

Meyer-Dumore-Pont-a-Mousson 

S.a.r.l. 

Societe Industrielle Meyer-Dumore- 
Pont-a-Mousson 

Italy 

“Automatic” Sprinkler Italiana, S.p.A. 

Mexico 

Geo. J. Meyer de Mexico S.A. 
de C.V. 

Smith-Essick de Mexico S.A. 
de C.V. 

Netherlands 

Bronswerk- “Automatic” N.V. 
Meyer-Dumore-Pont-a-Mousson 

South Africa 

Geo. J. Meyer (South Africa) 

(Pty.) Ltd. 

United Kingdom 

Geo. J. Meyer Ltd. 

Meyer Dumore International Limited 




Huber 

Marion, Ohio 

Road-building and construction 
equipment • Hydraulic cranes 
•Tandem rollers • Motor graders 









In 7969... 






IT HAPPENS EVERY AUTUMN - For nearly two 
weeks every Fall the sports fans of the nation 
concentrate on baseball as the two best teams 
in the game clash in the World Series. That’s 
when the best hitters in both leagues blaze away 
at the sharpest fielders, and every year the Series 
is highlighted by spectacular individual 
performances. Who can forget, for instance, the 
“impossible” catch made by the Mets’ Ron 
Swoboda, at left, off Brooks Robinson’s liner to 
right in the fourth game of the ’69 Series. 

Perhaps then it was poetic justice when in the 


70 Series the Orioles’ Brooks Robinson was the 
standout fielder turning in an unbelievable 
performance with stops such as the sequence, at 
right, on a line drive by Johnny Bench. Plays of 
this sort have earned for Brooks such nicknames 
as “the human vacuum cleaner”, and “the man 
with the magnetic glove.” 

It’s no coincidence that both of these stars used 
Rawlings gloves to make fielding history. They’ve 
used Rawlings gloves throughout their careers, 
as do the majority of major league players. In the 
1970 World Series 26 players used our gloves. 
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